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Milestones

HORE 10 A year marked by and intense internal activity...

-
—

¥ SPAIN 2017« SPAIN /EUROPE 7 ¢ CHINA v GLOBAL

Construction Start-up of _Productivity Collagen ESG
of a new Nanopack’s [prayements production improvement
facility with plastics in Spain, strength
fibrous facility Germany and Hitac” %Norgl(;iil
technology the Czech P
Republic
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Milestones

o o ..combining workaday improvements and organic growth projects...

Signing of the
collective
pg:ivcsf agreement
plan’ch;tart- v USA
¥'MEXICO
- 090

v URUGUAY
Start-up of
v BRAZIL S new collagen
Operational L extrusion
enhancement o capacity
against a
weak market
backdrop

Visc)afan Results. January-December 2016




Milestones

MC;R;ZBE ... and inorganic growth...

A drive up to be the benchmark in
Vis@)fan plastic casings

v" Top 5 producer of plastic casings

v" Production footprint in 6 countries

_— ~.£' - ‘:_‘#?
w e P ~.~ Viscofan
—— / &
Financial data ’ , - +
2 o “ Vector
v' 28th Oct "16. Acquisition of 100% ‘ ( USA and Belgium)

of the Share Capital ) ,
v Extensive product portfolio

v Equity: €2.7MM

v" Net bank debt: €8.8MM

Visc}fan Results. January-December 2016 [




Milestones

Yot ... against an adverse market environment ...

2016

€© Financial crisis in Brazil

€ Global deflation environment

\ ¥

€ Currency volatility
€ Global economic slowdown
€ Lower co-generation remuneration

€ Geopolitical uncertainty

Visc%fan Results. January-December 2016



MG ... leading us to demonstrate that Viscofan is today a stronger and
MORETO BE

3 More sustainable leader...

Be MORE
Be ONE

—

. GROWTH PROJECTS
@ % ASSETS

—

PROFITS < <Q|I

| Qg + DIVIDENDS

Visc}fan Results. January-December 2016 [ &I




Milestones

YIS Because we are growth-oriented...
2016

Revenue casings (MM €)

%1 731

£33 565

MORE TO BE

Be MORE

2009 2010 2011 2072 2013 2014 2015 2016 2020

Visc?)fan Results. January-December 2016 [ EI




Milestones

MC;R;;Z 4 ... taking into account operating profitability...

EBITDA casings (MM €)

A

154

204

MORE TO BE

2009 2010 20M 2012 2013 2014 2015 2016 2020

Visc}fan Results. January-December 2016




Milestones

MC;R;ZBE ... and financial discipline...

Net profit casings (MM €)

/
120
1 104

10

A

97
77
62
Be MORE

125

MORE TO BE

2009 2010 2011 2012 2013 2014 2015

Visc}»fan

2016

2020

Results. January-December 2016




Milestones

MC;R;Z ;3 .. to share value creation with our shareholders.
Dividend per share(€) 1.45€
2016 Dividend
0.57€ oo 0.87€ b 0.01€
Interim dividend Final dividend Attendance
(payment December 2016)  (payment June 2017) premium AGM

Direct shareholder remuneration (MM €)

\___—/’;/3 6/7.6

51 5p 2O
47

- +7.4%
29 .
. ‘ 2016 vs. 2015 MORE TO BE
Be MORE
i
2009 @ 2010 201 2012 2013 2014 2015 2016 2020

Pay-out 45%  46%  46% 49% 51% | 52%  52% 54%

Visc}fan Results. January-December 2016
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2016 Net
V

profit growth backed by business strength to keep on leading on
value against and adverse market and forex environment...

Millions of €
% V-0-
2016 %Yy-0-y oo tir Guidance

Revenue 730.8 -13% +0.0% X
Recurring EBITDA 2 2011  -46%  -0.8% X
Recurring margin ° 27.5% -1.0p.p. -0.2p.p.

Non- recurring ¢ +2.9  -24%

EBITDA 2041 -4.6%

EBITDA Margin 27.9% -1.0p.p.

EBIT 154.4 -4.0%

Net profit 125.0 +41% %

1 Like-for-like: For comparative purposes, like-for-like growth excludes the impact of the different exchange rates, the change in the scope of consolidation and non-recurring

results.

2 Recurring: Adjusted by the non-recurring results recorded in 2016 related with the acquisition of Vector in EEUU and Europe, and in 2015 due to the outsourcing of pensions

in the US.
Visc}»fan

Results. January-December 2016




... that is coming back to normality in the second half.

Millions of € . ) % y-0-y
Q16 %Yy-0-Y | ieTforlike
Revenue 193.5 +4.7% +21%
Recurring EBITDA 2 51.7 -6.0% -5.0%
Recurring margin ° 26.7% -3.1p.p. -2.1p.p.
Non- recurring ° +3.5 n.s.
EBITDA 55.3 +0.4%
EBITDA Margin 28.6% -1.2p.p.
EBIT 421 +11%
Net profit 369 +11.6% </

1 Like-for-like: For comparative purposes, like-for-like growth excludes the impact of the different exchange rates, the change in the scope of consolidation and non-recurring
results.

2 Recurring: Adjusted by the non-recurring results recorded in 2016 related with the acquisition of Vector in EEUU and Europe, and in 2015 due to the outsourcing of pensions
in the US.

Visc}fan Results. January-December 2016




growth in casings sales but forex weakness and sharp

) 2016 Like-for-like
V decline in co-generation remuneration...

v

Group Revenue. Growth contribution (MM€)

-1.3%

2016 vs. 2015

+5.3MM -6.4MM
e ) T :
740.8 - ! ! -14.3MM
+5.4MM
+0.7 p.p. -0.8 p.p. -19pp.  +0.7p.p.
Hke-for-like ! Co-generation  Forex casings Scope of
casings g g5 consolidation
change
2016
Results. January-December 2016 16

2015

1 Like-for-like: For comparative purposes, like-for-like growth excludes the impact of the different exchange rates, the change in the scope of consolidation and non

recurring results.

Visc))fan



.. improvement in the second half of the year driven by sales volumes

) 2016 .
V and lower forex erosion.

Like-for-like?2

Group revenue. Quarterly growth contribution
vs. 4Q15
+3.4p.p.J
+2.9pp.
+0.3bP +0Tpp
0.5pp -0.2pp. 101 : -0.2pp.
-11pp. -1.0pp. = 13pp.
1.5pp.
2.7p.p.
o Scope of
-3.6p.p. S
Like-for-like' consolidation
casings Co-generation Forex casings change
E 1
H i1
‘ 55 4101 .ﬂi‘l
1Q 2Q 3Q 4Q  1Q 2Q 3Q 4Q  1Q 2Q 3Q 4Q

1Q 2Q 3Q 4Q
Results. January-December 2016

1 Like-for-like: For comparative purposes, like-for-like growth excludes the impact of the different exchange rates, the change in the scope of consolidation

and non-recurring results.

Visc))fan



2016 Good performance in North America, Europe and Asia volumes
v contrast against the weakness of Brazil ...

Revenue breakdown by geographical area ' (MM €) 2016 GROUP -1.3%

L vs. 2015 Like-for-like2

EUROPE AND ASIA NORTH AMERICA LATAM

6.29 76?

vs. 2015 Like-for-like? vs. 2015 Like-for-like? vs. 2015 Like-for-like?
411.8 4111
SR
2159 2173
. 1131 102.4
2015 2016 2015 2016 2015 2016

1 Revenue per origin of sales.

2 Like-for-like: For comparative purposes, like-for-like growth excludes the impact of the different exchange rates, the change in the scope of consolidation and non-
recurring results.

Visc?)fan Results. January-December 2016




) 2016 ...caused by market circumstances and forex that have been recovering
V in all quarters...

LATAM. Quarterly growth contribution ( MM €)

Like-for-like’ -121 % -12.9% 56 %

Reported -25.3 % -17.9 % -5.7%

o s

e
-3.6 -3.9
53
-1.7
10 2Q 3Q 4Q

1 Like-for-like: For comparative purposes, like-for-like growth excludes the impact of the different exchange rates, the change in the scope of
consolidation and non-recurring results.

Visc)afan Results. January-December 2016




2016 ...bringing to maximum quarterly casings sales reinforced with

Viscofan Group revenue (MM €)

r  results
0 Vector acquisition.
Casings sales (MM €)
183.9 n
178.6 [ ) Vector
169.9 723 Blizeg 1729
1641
+6.6%
vs. 4Q15
1Q 2Q 3Q 4Q
Co-generation revenue (MM €)
101 10.3 ﬂ ﬁ 9.5
ﬂ ﬂﬂ 22.3%
vs.4Q15

002015 E2016
Visc}fan

—

193.5
1&? D Vector
1851 184.9
182.4 180.5 M)
180.0
— 174.4
+4.7%
vs. 4Q15
1Q 2Q 3Q 4Q

02015 mW2016

Results. January-December 2016




) 2016 Lower operating profitability driven by the incorporation of people
\ for the new growth projects and the expenses incurred on Vector
acquisition.

2016 . Year-on-year change %

+6.3%
+0.6%
0.0%
-6.3%
Revenue Revenue Cost of Personnel Other EBITDA  EBITDA D&A EBIT
Like-for- consumption?  costs operating Like-for-
like expenses like

1 Like-for-like: For comparative purposes, like-for-like growth excludes the impact of the different exchange rates, the change in the scope of consolidation and non-recurring
results.

2 Cost of consumption = Supplies +/- Change in inventories of finished and unfinished products.

Visc?)fan Results. January-December 2016




2016 Financial discipline allows to obtain non-recurring positive results

9' again.

2076 (Mme)

Difference between the business
combination cost and the
purchase price allocation of
acquired assets (PPA)

+4.5

2015 (Mme)

Difference between the
employee’s pensions net book
value and the outsourced net

value

+3.0

Visc%fan

Costs related with the acquisition
process and the due diligence

-1.5

Non-recurring positive result

+3.0

+3.0

Results. January-December 2016



) 2016 Forex and growth projects move downwards year-on-year EBITDA
V evolution...

EBITDA 2016. Growth contribution (MME€)

-4.6%

2076 vs. 2015

v

TN _F0.4mMm
213.8
-1.6MM
-8.5MM
Like-for-like Scope of Forex
casings consolidation
change
and others non-
recurring®
2015 2016

1 Like-for-like: For comparative purposes, like-for-like growth excludes the impact of the different exchange rates, the change in the scope of consolidation and

non-recurring results.
2 Recurring: Adjusted by the non-recurring results recorded in 2016 related with the acquisition of Vector in EEUU and Europe, and in 2015 due to the outsourcing

of pensions in the US.

Visc))fan Results. January-December 2016




2016 ... nevertheless, it keeps on showing eye-catching operating margins
v despite environment volatility...

Reported EBITDA margin (%)
[0 2015 M 2016

29.9% 9.8
-1,0 p.p. ) )
28.2% 28.3% 28.2% 28.6%
= 0,8 p.p. forex = 750,
=0,2p.p Like-for- 2674
like
2015 2016 10 20 30 20

1 Like-for-like: For comparative purposes, like-for-like growth excludes the impact of the different exchange rates, the change in the scope of consolidation and non-
recurring results.

Visc))fan Results. January-December 2016




2016 ...obtaining the best quarterly EBITDA even taking into account costs
v related with the start-up of the new collagen capacity in Uruguay
and the fire in Germany in Q4.

Quarterly EBITDA ( MME€)
12015 MW 2016

55.0 55.3

539 54.0
51.5 50.9

491 482

Like-for- [eYyA
like vs. 1Q15'

1 Like-for-like: For comparative purposes, like-for-like growth excludes the impact of the different exchange rates, the change in the scope of consolidation and
non-recurring results.

Visc))fan Results. January-December 2016




2016 All time high in like-for-like and reported Net profit driven by
v operating result strength, lower financial expenses, positive exchange
differences and lower tax rate.

2016. EBIT to Net profit (MM €)

154.4 +0.9 +2.9%

Recurring !

125.0
-30.3
107404 +3.0\
140, o
— U 21.0% 19.5%
= ]
-3.4
-6.6
Financial Financial Forex and 2015 2016
income expenses others
002015 © 2016 / \ Tax rate. % /
EBIT Financial Taxes Net profit
Change.2016 result
vs. 2015 -4.0% C.S. -51% +41%

T Recurring: Adjusted by the non-recurring results recorded in 20716 related with the acquisition of Vector in EEUU and Europe, and in 2015 due to the

Visc)afan outsourcing of pensions in the US. Results. January-December 2016




2016 In a year of an intense operating activity, investments to take

V)F results

Capex (MM €)

98.0

70.7
61.0

573

2012 2013 2014

Visc))fan

2015

86.7

2016

advantage of current situation and improve our long term
competitive position.

Capex breakdown. 2016

Others

Capacity

Process
upgrade

“®

Results. January-December 2016
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results

) 2016 Strong operating cash flow to finance organic and inorganic growth
V projects while increasing shareholder remuneration.

Net bank debt"evolution (MM €)

-2041
-3.2
Net cash
position
dec’15
31.3
EBITDA Tax paid

86.7

Capex

27.2

Working
capital
change

64.8 +8.8
— — ) ———
Net bank
33 94 e
Forex Vector dec’16
and acquisition
others

Shareholders
remuneration 2

1 Net bank debt = Non-current bank borrowings + Current bank borrowings — Cash and equivalents.
2 Includes 0.82¢ final dividend paid in June 2016, and 0.57€ interim dividend for 2016 paid in December 2016.

Visc))fan

Results. January-December 2016
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sl Viscofan is today a stronger leader and better prepared to fulfill our
IASkael strategic plan.

2017

The global

casing leader
The casing

The efficient company
producer

MORE TO BE

Be MORE

6 seavice
Be #1 or #2
in core
@ tech@;logy @ tech@:logy markets
@ Ccy))st @ c)pst @ c)st

2009 20170 2071 2012 2013 2014 2015 2016 2020
Visc%fan Results. January-December 2016




Sl Because the market offers strong growth opportunities: growth

MORETO BE

2017

DATA 2015

Urban population/
Total population

~—
eﬁ
N’

GDP per capita
(‘000 USS)

%1%

Meat production per
capita (Kg)

H
]
Expense on casings per
capita (€)

Visc))fan

drivers remain intact.

ASIA AND NORTH CAGR
OCEANIA LATAM AMERICA EUROPE 2020
80% 81% 74%
418% 54% +1.5%
Source. FAO
43
26
7 8 10 +4.4%
[ |
Source. IMF
81
57 66
31
ﬁ +1.4%
o Source. FAO
1.3
1.0
0.5 0.3 ;
01 e
| ||
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el Viscofan is the company with better exposure to organic growth

MORETO BE

™Y opportunities...

Growth opportunities
Expense on casing

per capita (€)
€0.0
Africa

[ ]
n
(@]
—

K

Visc}»fan

Viscofan footprint
Available production capacity

Collagen  Cellulose Fibrous Plastics
Vg Veu
-
VgV’ V @ Ve, V
o @ C 9 )
=
9’2017e 9 @ QJ
. o 2017e Nl
-
v v g
Serveemos
\ y
Long term “share”
& opportunity ]

Long term

"growth”
opportunity

Results. January-December 2016




Sl ...backed with the best balance sheet position (0.04x Net Bank

MORETO BE

sewaay Debt/EBITDA) to face them without compromising our risk profile...

Capex (MM €)
86.7 =85
2016 2017e

Visc))fan

2017e. Capex breakdown

Capacity

Process
upgrade

£

Results. January-December 2016



http://vinsite.viscofan.group/vf/PublishingImages/EHS_logo_467x342.jpg

el North America
MORE TO BE

r1ny el Focus on added value improvement

6 seavice
e :

* Plastics in Mexico

* Improve facilities reliability

2017
* Fibrous. Free capacity for the local market @

@ techn))lggy

* New products: BTC plastics, specialities weves

* Upgrade fibrous technology

@ @)st

* Union agreement &

North Ameic

Market size

2017
* Cruise speed in the new plastics plant in Mexico &

* Change in energy model

* Get the certificate ISO 14.001 of environmental management in all plants

Visc))fan Results. January-December 2016




Projects Latam
MORE TO BE

Zurey | eaders and committed with an area of outstanding market dynamism

aseavice

* Product development. New conc?yto replace animal gut

« Stability in Brazilian plants @

Latam
% @ techn):logy

New extrusion machinery in collagen @
2017

«  Converting technology @

Market size
@ c‘))st

* Higher capacity in Uruguayzow@

» Uruguay plant consolidation @
* Efficiency in resources usage (water)

* Cet the certificate ISO 14.001 of environmental management in all plants

Visc))fan Results. January-December 2016




Projects EUI'OPE
MORE TO BE

ZJrey R&D in the four technologies as competitive advantage spearhead

seavice
2017

* Greenfield fibrous plant in Caseda (Spain) @
» Nanopack acquisition @/

 Support centre for new products. “specialities”

@techn’))logy
) 2017

» Adding fibrous technology to an excellence center @

» Upgrade plastics technology e
* Upgrade technology for large collagen caliber

 Upgrade cellulose technology

cpst
- 2017

* Higher production capacity in Serbia @

Market size

* Improve productivity in Spain, Germany and the Czech Republic @
* Energy efficiency. Development of safer production technologies iy /
aseda

*  Get the certificate ISO 14.001 of environmental management in all plants @
Visc}fan Results. January-December 2016




Projects Asia
MORE TO BE

AJUrey \Vider offer and better service in the fastest growing region

seavice
2017

 Asian self-sufficiency -

 Availability, quality and sophistication in our offer
« Be the benchmark in the market @

e Push cellulose sales

@ tech@;logy
~a

* Consolidate operations

«  Production flexibility 37

@ chst

* Raw Materials. New suppliers

Market size

* Operating leverage
« Change in the energy model (co-generation)
* Cet the certificate ISO 14.001 of environmental management in all plants

Visc)afan Results. January-December 2016




= ...Viscofan continues to strengthen its position to keep on leading a

MORETO BE

Y very attractive and competitive market

“Concerns” “Motivations” \

A very competitive market A very attractive market

Decline caused by Brazil, with its worst
crisis in decades, but is turning around to
growth

In 2016, we saw market falling for the first
time in decades

Viscofan investments have permitted to
gain market and value share, reinforcing
our financial position

Main producers have worsened their
financial position due to lower return on
investment vs. expectations

Our customers need to be more
competitive and demand casings to
After a deflationary period, input costs will increase differentiation and yields

start to rise headed by energy

Working internally to obtain savings and
ongoing improvements to adapt ourselves
to this new environment

Viscofan has the widest product portfolio
and geographic footprint to take

advantage of all growth opportunities
Visc}fan Results. January-December 2016




Projects

Gl GUIDANCE 2017 (Mme)

2017

USS$/€:1.05 BRL/€:3.60

€760/785MM €210/218MM €125/129MM

+4%/1 % +3%/1% +0%/3%
Revenue EBITDA Net profit

Visc}fan Results. January-December 2016




To wrap up

v" Viscofan grows in casings in an adverse market due to Latam decline.

v Operational margins erosion driven mainly by higher workforce to carry on the
projects that will give us future growth and reinforce our leadership position.

v" Financial discipline in our inorganic growth projects that creates value to our
shareholders very fast.

v" New highest-ever net profit to distribute to our shareholders with a direct
remuneration of €1.45 per share, 7.4% better than previous year.

v' Viscofan’s balance sheet remains solid, allowing us to explore new ways of organic
and inorganic growth in this industry, combining strategic and financial discipline
with shareholder’s remuneration.

v’ Market keeps intact its solid growth profile for the medium and long term.
Viscofan expects growth in revenue, EBITDA and net profit for 2017. We will
make investments to reinforce our leadership and take advantage of the growth
opportunity that our market offers.

Visc}fan Results. January-December 2016




Disclaimer

This document may include statements about intentions, expectations or forecasts of the Company
additional to the mandatory financial reporting whose sole purpose is to provide information more

accurately about the perspectives of future behaviours.

Such intentions, expectations or forecasts do not constitute any guaranties of compliance and involve
risks, uncertainties and other relevant factors that could cause actual developments and results to differ

materially from those states in such forward-looking statements.

This circumstance must be taken into account mainly for all persons or entities that may have to take
decision, develop or spread opinions relative to values issued by the Company and particularly by analysts

and investors that handle this document.

The financial statements contained in this document have been prepared under International Financial
Reporting Standards (IFRS). This financial statements has not been audited and consequently is susceptible

to potential future modifications.

Visc))fan Results. January-December 2016




